The Oak Leaf

By Lynn Gastineau, President of Gastineau Log Homes

Welcome to the December 2008 issue of The Oak Leaf! For new readers, this is a monthly newsletter that is sent by e-mail to those that have expressed an interest in Gastineau Log Homes.  We use this as a way of communicating technical, design and industry information.  For more information, check out our web site at www.oakloghome.com.

Trivia Question:  Can you steal a Log Cabin 2 Go with a Ford F350 one-ton pick up? (The hilarious answer is at the end.)

As 2008 comes to a close….  This has certainly been a difficult year for the housing industry.  Despite everything that you may hear, we are happy to report that our sales for 2008 have actually exceeded those of 2007.  The custom home market has not been affected as much as the rest of the housing industry and our Log Cabin 2 Go sales have doubled this year.  We like to think that it is because we offer an excellent product with exceptional value and extraordinary customer service.  For all of you who chose to build a Gastineau Log Home this year, we thank you for your business.  For those of you still looking, we hope you give us a chance to earn your business and provide you with a beautiful Oak log home!  Or Log Cabin 2 Go, of course.  Happy Holidays and have a wonderful New Year!  (And just think… in 2009 we won’t have to listen to any political commercials!  Things are getting better already….)

Holiday Hours: Our administrative and shipping departments will close at 12:00 on December 24th and will reopen on December 29th.  We will then close at 12:00 on December 31st and reopen on Monday January 5th.  The Model Home Center will close at 12:00 on December 24th and will reopen December 26th as well as close at 12:00 on December 31st and reopen January 2nd, 2009.
Why you should build now:  New code passed to require sprinklers in residential construction:  Unless it is miraculously changed, beginning on Jan 1, 2011 all new residential homes and town homes must be built with built in fire sprinkler systems.  Yes, I said sprinklers, not smoke alarms.  At the recent IBS code hearing, over 900 fire officials showed up and voted on this one code modification and then left the meeting. Concerns about the maintenance required to ensure that the sprinklers remain operational, potential for pipes freezing in attics of northern climates and accidental discharge causing damage and increase homeowners insurance make this appear to be a poorly researched code mandate.  This new code requirement will provide a sizable financial boon for the fire sprinkler manufacturing industry, however. It is projected that it could add as much as $5.8 billion in revenue in 2011. If you are looking for a good stock to invest in, perhaps you should check out the sprinkler manufacturers.  If you were planning to build in the next 5 – 10 years, I would suggest you do so before 1/1/11.

Trying to sell your home?  The Experts say that you need to eliminate the clutter:  But how do you do that?  The American people are obsessed with “Stuff.”  Here is advice from an organization expert on how to get all this stuff under control, make your home more marketable, and get it SOLD!

First, work one room at a time, starting with closets and storage areas.  Begin by gathering things by category. Put things that are similar into piles together.  For example, if you are cleaning a closet, put all the winter gloves in one pile and all the wrapping paper in another pile.  The “trim” the pile (also known as throw away) anything that is old, no longer fits, or that you don’t use any more.  After you have sorted and trimmed, figure out what kind of containers you need to get your stuff under control, such as bins for winter gloves or a tall box to hold rolls or wrapping paper. Once your storage areas are organized, start with one room at a time.  Begin in one corner and move throughout each room, repeating the sorting, tossing and containing steps.  Before you know it, your home will look bigger and be more marketable.
More than you ever wanted to know about bathroom vent fans:  This is one of those little things that you don’t think about while building but can be a nuisance after you move in if it is not located properly and sized properly.  First, you must choose the right size.  At a minimum, the fan should be rated to move 1 cubic foot of air per minute (CFM) for every square foot of space.  For bathrooms larger than 100 square feet, base the ventilation rates on the type of fixtures in the bathroom:  50 per toilet, 50 per shower, 50 per bathtub, and 100 for a whirlpool.  Now that you know the size you need, you want to think about placement.  Fans should be located over or near the shower or tub and in an enclosed toilet.  Do not locate it close to forced air system registers, as it will pull that air into the vent.  In addition, bathroom doors should have ¾” clearance from the floor to allow air to enter into the bathroom, replacing the air that is being vented out.  Did you know that fans should be on for 20 minutes after use of the bathroom?  You may want to consider some of the units that automatically activate and deactivate.  And if the noise of the fan bothers you, consider one of the Ultra Quiet models that are available or the Fantech brand that actually mounts on the outside of the home.

Low Ball Appraisals:  Due to some shady appraisal work in the past and uncertainty in the market, low-ball appraisals have emerged as a stumbling block for some customers.  To prevent this from happening, you may want to involve yourself in the education of the appraiser.  Even though lenders should provide the appraiser with all the necessary information, you can also provide information to ensure that the appraiser is knowledgeable about the home and property.  Give him a complete packet that includes information on the log home package, construction costs, warranty provided, finish levels of home, extra amenities that are being installed (instant hot water heat, geo-thermal HVAC system, handicap accessibility, etc.) to support that appraisal that you need to obtain adequate financing.  And remember, also, that the sales prices of the surrounding area have a tremendous impact on your appraisal.  If you can provide any comparable sales to support your appraisal it makes it much easier to get the numbers you need. 

Upcoming Events.  Call 800-654-9253 and ask for Sharon or email sales@oakloghome.com for times and locations.

Upcoming Log Home Shows:

None until 2009

Upcoming Open Houses:

Hague, NY  -  December 6 & 7

Middletown, NY  -  December 13th
Upcoming Log Workshop:  “All I Want for Christmas”:

Tabernash, CO  -  December 13th  

Upcoming Building Seminars at GLH:

See our web site for 2009 schedule

Answer to the Trivia Question:  Apparently not, as some not-too-intelligent would-be thieves discovered this month.  First, they stole the truck from a dealer in St Joseph, MO.  Then they stole license plates off a truck in Kansas and put them on the stolen truck.  Next, they drove to our model home center on I 70 in central Missouri where we have a Log Cabin 2 Go on display.  At around midnight, they hooked up to the cabin and tried to steal it too.  This is when their plan fell apart.  They pulled the unit off of the blocking, putting all of the weight on the bumper.  The Log Cabin was too heavy to pull (they weigh 40,000 pounds…what were they thinking!) and the tires sunk into the ground.  When they tried to unhook and escape, they discovered they could not raise the cabin off of the hitch.  When the County Sheriff arrived, the truck was still hooked to the cabin with the doors open and the engine running.  Not only did they NOT get the log cabin, but also the Sheriff now has their truck!  As the saying goes, Crime Never Pays!  I just wish we had a security camera recording the whole thing.  I know it would have made TV!

Quote of the Month: “Only when the tide goes out do you discover who's been swimming naked.” - Warren Buffett
(To unsubscribe, reply to this message and put “Unsubscribe” in the subject box.)
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