The Oak Leaf

By Lynn Gastineau, President of Gastineau Log Homes

Welcome to the November 2005 issue of The Oak Leaf! For new comers, this is a monthly newsletter that is sent by e-mail to those that have expressed an interest in Gastineau Log Homes.  We use this as a way of communicating technical, design and industry information.  For more information, check out our web site at www.oakloghome.com.

Trivia Question: Half of all Americans live within 50 miles of what?
Feature story in magazine: The December issue of Log Home Living magazine features a Gastineau Log Home outside of Kansas City, Mo.  The Hotops built their own home, which was a modified version of a Gastineau Log Homes standard plan.  Check it out!
Is it best to buy through a dealer or directly from the log home manufacturer? Some log home companies sell only through dealers, some sell only through company representatives and some sell through both.  Your own situation, circumstances, and location greatly influence what is “best” for you and your family.  Our company has developed a system that we think can give our customers the best of both worlds.  Like most companies, many of our dealers are part time dealers and have another business or occupation in addition to their log home dealership.  Our dealers are “teamed up” with a company employee at the national headquarters to make sure you can get fast, accurate and comprehensive service.  You have a local representative plus a personal assistant at the company level.
I know a local builder that I want to build my new home. I want a log home but he has never built a log home and is trying to get me to build a conventionally framed home. I really want a log home. What should I do?   Some builders like the challenge of building something different; others feel more comfortable doing things “as they always have.”  The builder may have all kinds of reasons for wanting you to build a frame house.  (Most of these reasons are for his benefit.)  What you have to remember is that this is your home.  It is your dream, you are going to live in it and, most importantly, you are going to pay for it!   You should talk to him and explain that this is really what you want.  Discuss his concerns.  If he is worried about being able to build the home properly, inquire about a company sponsored building seminar from the log home manufacturer you have chosen.  Or get a copy of the construction manual to review.  Another option may be to have a “log erector” put up the log walls or the shell and let your builder be the general contractor.  But if he still cannot look at the project from your prospective, and respect your wishes, then perhaps you have the wrong builder.

A new dealer in California: Michael Savino is a new Gastineau Log Home dealer in California.  His address is P.O. Box 594, Half Moon Bay, CA 94019.  You can contact him at toll free 866-333-0757 or 650-712-1818.  He will soon begin construction of his model home, which will be located in Sonora, CA.

Home Shows and Open Houses: Gastineau Log Homes will be at a log home show in St Louis, MO on November 11, 12 and 13, 2005 in the St Charles Convention Center.  Call for more information.

Holiday Schedule:  Gastineau Log Homes’ office, shipping and model home center will be closed on Thursday, November 24, Saturday December 24, Sunday December 25, Monday December 26 and Sunday, January 1, 2006.  Gastineau Log Homes shipping department will be closed the week of December 26 and reopen January 2, 2005.  The sales office and model home center will be open November 25, December 27, 28, 29, 30 and until noon on the 31st.
Cost saving tip… . Read the quote at the end of this newsletter.

Construction Seminars: We have one remaining “Builder Only” construction seminar December 2 & 3.

Answer to the Trivia Question: Their birthplace.
Quote of the Month: “It is unwise to pay too much, but it is worse to pay too little.  When you pay too much you loose a little money, that is all.  When you pay too little you sometimes loose everything because the thing you bought was incapable of doing the thing you bought it to do.  The common law of business balance prohibits paying a little and getting a lot - it cannot be done.   If you deal with the lowest bidder, it is well to add something for the risk you run, and if you do that you will have enough to pay for something better". - John Ruskin (English Philosopher)
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